RegAlim is the most
impartant business meetings
an French regional

products in France:

150 e

=120 11
- 7000 -

IZ:JI',-'"..;.I:L T :.'J._r.'.ar:[h

(=
=
=
——
e
=
—
-

N = oWt .| - oA
June otn f /2t v/ = AUTINEC \Frdance)

| "Lr i ﬁl" R -
P’ him
ORGANIC FARMING PRODUCTS,

ELICAIESS v

(il phesa M..,_\p'wg; LIISIA negrs_gmm



Aurillac

g e

-

The Auvergne
and Cantal regions:

Authentic high-quality products.
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JF THE PROFESSIONALS IN WINE AND REGIUONAL

FOOD PRODUCTION

Buyers by market segments:

CORPORATE

DISTRIBUTION NETWORKS

MASS DISTRIBUTION



Needs and competences;
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EGGS,

P‘OU I.TRY

SALT-PRESERVED MEATS,

MEATS

SPIRITS®

WINES

COOKED MEATS,

CELICATESSE v

FRESH FRUITS & VEGETABLES,

MARMALADES

ORGANIC FARMING PRODUCTS,

CEREALS

SUGAR-BASED PRODUCTS, CAKES®

PRSTRY GUODS
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principle;

Either a Buyer or Supplier, we
start from your neads ar compe-
tences to find your future
husiness partners,

From now on:
You have 1o detail your needs or
[an]] np—*lurl-: 25,

Upon reception of your form:
Your issues and rechnical

e MipTons ars qua ified anrd
processed by our sourcing team.

D-30:

You receive the catalogue pre-
senting projects and neads.
You choose the potential
biuyers you wish to meet and
SENC Your appointments
requests 1o the organiser.

D-20:

Buyers recaive in turn their cata-
logue with a personalized list of
suppliers who have requested
appointmeants v |l‘| therm.

They can accept o reject these
requUests an JdL.l thieir own
requests accordingly:

D-8:

Buyers and suppliers receive
their respactive planning
arganized on & bilateral basis.

Day D:

You meet through individual
business meetings the company
representatives you have
selacted previously.
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Programme:
Wednesday June Gth 2007
B.30

9.00-12.30

Regalim 2007 guarantees you:

12.30-14.00

) THE QUALITY o130
OFVOURMEETINGS _ L

| el laal
natch between suppliers and buyers Thursday June 7th 2007

8.30

7) THE RELEVANCE Walconing ...
OF YOUR INTERLOCUTORS so0-1230

dquaraniees |
e

of als whe have 12,30 - 14.00

3) RETURN ON INVESTMENT

Contact: 7N
’ - PROXIMUM

855, Avenue Roger Salengro
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Tel: + 33 (011 46900007
Fax: + 33 (0)1 46 90 00 0%

E-mail:
+33 (0)1 46 90 00 07 valet@proximumagroup.com
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